HOUMAN JAVID
Richmond Hill, Ontario | 647-289-2810 | hjavid.arch@gmail.com


PROFESSIONAL SUMMARY
Sales and business development professional with 10+ years of experience in construction, real estate, and building materials. Proven ability to generate leads, build client relationships, and support revenue growth through technical knowledge of building systems and market insight. Skilled in working with developers, architects, contractors, and end-users to drive project opportunities and close deals.
SALES & BUSINESS IMPACT
· Solid experience across construction materials, real estate, and building systems sales 
· Strong understanding of developer and contractor decision-making processes 
· Proven ability to connect technical solutions with client needs and budgets 
· Permanent relationship-building skills with architects, consultants, GCs and investors 

PROFESSIONAL EXPERIENCE
Marketing Manager
Heughes Corp., Toronto, ON | 2025 – Present
· Drives business development and lead generation for building envelope systems (curtain wall, window wall, glazing) 
· Builds relationships with architects, developers, and GCs to identify and secure project opportunities 
· Supports project quotations and proposal submissions, contributing to winning new business 
· Manages CRM (HubSpot) and outreach campaigns to maintain an active sales pipeline 
· Participates in value engineering discussions to align solutions with client budgets and increase deal success



Real Estate Sales Representative (RECO License)
Various Real Estate Brokerages (GTA) | 2019 – Present
· Manages a pipeline of active buyers and investors, supporting residential and pre-construction transactions 
· Conducts market analysis and pricing strategies to support successful closings and client decisions 
· Generates and nurtures leads through digital marketing, email campaigns, and direct outreach 
· Builds long-term relationships resulting in repeat and referral business

Architectural Designer & Sales Coordinator
Various Architecture and Development Firms, Toronto | 2015 – 2023
· Coordinated with clients, consultants, and contractors to support project delivery from design to construction 
· Reviewed zoning by-Law and assisted with the architectural design
· Prepared drawings, documentation, RFIs, and meeting minutes to maintain project flow 
· Assisted in material selection and coordination, including building systems and finishes 
· Supported site supervision and ensured alignment between design intent and execution 
· Maintained organized project documentation and tracked progress across multiple projects 
· Participated in procurement and evaluation of building materials, including drywall systems and finishing components 
· Coordinated with suppliers and trades to support material selection and delivery timelines 
· Gained hands-on understanding of cost, installation, and performance considerations in construction systems 

EDUCATION & CERTIFICATIONS
· Master of architecture – Azad University of Arts & Architecture (ICAS evaluated)
· Construction Project Management (Post-Grad Certificate) – Centennial College, 2024–2025
· College Diploma in Business – Centennial College, 2022–2023
· Real Estate Salesperson Licence – OREA, 2019
· PMP Prep Course – Consak Inc., 2019
· Ontario Building Code (Part 9 – Building Envelope) – George Brown College, 2015

SOFTWARE SKILLS
· Microsoft Office (Excel, Word, PowerPoint)
· Microsoft Project, Procore, Trello
· HubSport CRM, Follow-Up Boss, Sales Force
· AutoCAD, Sketch-UP
· Adobe Photoshop, Adobe Professional 
· A.I. tools for multimedia purposes

REFERENCES
Available upon request.
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